Inland Business Systems
TeamSourcing” Technology for Gost-Effective Performance
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A New Name

Inland Business Machines, founded in 1977 as a copier sales
and service company, 1S NOW Inland Business Systems, to more
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network-ready fax solutions and digital full-color 1maging
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clients with network design, installation and maintenance, systems
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connectivity and hosting, hardware and software acquisition,

training, and general computer support.
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tocused service.
lodays businesses, however, are demanding a different
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“The

vendor/client team at Inland 1s addressing the convergence of the
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various technologies, as well as the fears our clients have
concerning service and support and 1n 11m|~;inig investments that
really pay oft,” said Mr. Ellis.

Simply stated, the new product must also involve one point,
one source, of accountability. The Inland team has developed a

hi;hh' L'|mrt.'i*rglxiphud effort which has been dubbed

leamSourci ng

leamSourcing™

leamSourcing ™ begins with better questions and more intense
listening to understand your specific problems and objectives. Ii
continues with eftective system design, a highly consultative sales
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lTeamSourcing™ completes the circle with the effective training,
comprehensive support and ongoing technical services. From
coplers to computers, leamSourcing™ even addresses how to
make future upgrading and expansion financially and opera-
tionally as painless as possible.

“When all is said and done, each client ultimately wants one
thing from their ofhce equipment and their office technology,
productivity,” stated Inland’s President John White.

“TﬂamSOHrcing'“ 1s our exclusive answer,
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coordinated manner with (ﬂ1pim| ]{L';inn business clients to ]u"ip

information How easier, faster, with increased prmhiﬁiri[}' and
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cost-ettectiveness. * I'hats why we have continued and strength-
ened our ‘No Surprises guarantees, added Mr. White. “For our
network and TL'L}'IHL}]HEL_\. services clients we have ‘No Surprises
guarantees to address project investment, software and training, in
addition to our performance, service and upgrade guarantees.”
.-"u|.1|‘1{in;; to L'|‘|;1H;L* has never been more difficult than it is
today. So, it's more imperative than ever to develop a strong rela-
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arms around the information and document solutions in your
company. ~Standing behind what we sell is our strongest business
advantage,” states Inland’s vice president, William R. “Bill”

Knudson.

“Standing behind what we

sell 1s our strongest
L

business advantage.

—William R. “Bill” Knudson, VP
Inland Business Systems

Of course, to conclude, John White added the line we've all
memorized from his Inland radio commercials, “We're large,
were local, and we've been doing business the same way, the right
way, for over 20 years.”
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